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Pathways to Profit

Mutualizing non-differentiating functions

O of c-suite executives, according to our billion in costs could be eliminated
O research, believe that a shared approach is the through mutualization according to
best vehicle to mutualize non-differentiating our research.

functions such as clearing, settlement, regulatory compliance and
reference data.

Why now? Three things are compelling the change:

: The realization that a phased approach to mutualization makes sense. A
PP 1 P fintech partner can invest once for the benefit of many, easing on-boarding,
o o and reducing cost and risk.
db>.
‘éi‘ 2 . The availability of next-generation, multi-tenant technology platform for
global, multi-asset post-trade processing.
‘\1')’

A mutualized approach, tapping into intellectual capital and shared investment,
[ ) can accelerate time to value of innovation such as cloud, artificial intelligence,
and Distributed Ledger Technology.

Firms are embracing partners to mutualize non-differentiating functions and B dridee:
leverage shared investment to accelerate adoption of innovation, putting ZN broadri ge

them on a stronger pathway to profit.

Download our whitepaper Pathways to Profit to learn more.



http://www.broadridge.com/pathways-to-profit?id=00201MRC17ocglaw119381&so=la&po=fs&di=bt&ct=aw&ot=wp&mt=oc&yr=17&rg=gl&on=&ep=

